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Hi, my name is Ben Silver. Good to see you again this quarter. And over the next few minutes,
I’ll be taking you through our midcap products and their performance and some comments about
the environment as well. Um over the quarter the US market actually increased just a little bit
this quarter really a quarter characterized by um a growing economy but with some um offsets as
well. You know higher interest rates, higher oil prices and a stubborn amount of inflation to boot.
in a large cap market, US large cap market did eke out a small gain driven by a very narrow
range of stocks. Uh the midcap market was was down and the small cap market down even more
on fears of the economy. our our midcap focus product did outperform this quarter with the
strongest contributions coming from technology and healthcare offset somewhat by detractions
or negative contributions actually from consumer discretionary and basic materials. Technology
was the largest positive contributor during the quarter as some stocks that were perceived to be
most at risk from AI I did partially rebound in the quarter um as they continued to report um you
know stronger earnings as well as some growth as well.

Uh the top individual contributor was IT services company Cognizant which rose sharply after
reporting a a good quarter. followed by Workday which was an ERP software vendor focused on
human capital management that also benefited from what is going on in technology in terms of
this recovery as well as rumors of a potential takeover, take private transaction. Also contributing
was Robert Half. Uh the headline results were, you know, somewhat in line, but the core temp
business really stabilized. The permanent business started to grow and this offset some of the
weakness in the Protiviti business that has seen some softening in demand um from a more
relaxed regulatory environment.

On the detractors, the largest detractor was Advance Auto Parts, a auto parts retailer that that had
a slight topline miss due to its do-it-yourself segment. Uh the segment was hurt a bit by inflation
which led to a weaker consumer which traded down in terms of the product set as well as some
benign weather which reduced demand. Um while inflation does increase the cost of products, it
also increases the cost of a new car which should lead to an aging, a more aging fleet as well as
greater demand for their product set. Uh Olin chemical company also declined. Uh they actually
reported pretty decent earnings. Uh but they did miss in their chlor-alkali segment due to an
unplanned outage in their VCM business and there was some disappointment in general as they
have not benefited as much from the problems you know in the Strait of Hormuz. Oshkosh was
the third detractor. Uh also weak because of what’s going on in their fire truck business. Uh it’s
taking a bit longer for them to overhaul the business and deliveries were a bit weak. Uh we do
feel after they finish this will increase capacity by 25% and more throughput. The access
business was pretty strong continues to have good earnings supported by large projects some of
which are data centers.

While we did not initiate any new positions in the quarter we did add to Lear, Genpact, and Olin
on weakness and we funded this from trims of Robert Half, Baxter, and Humana which have all
appreciated over the course of the year. we continue to see a broad set of opportunities across our



sectors and valuations that compare very favorably to the cash flow generations and the long-
term fundamentals. Thank you.
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